Course Syllabus for Neuroeconomics
Class Time: Thu 10:10 am – 12:10 pm
Spring term, 2011
Instructor: Chen-Ying Huang
Email: chenying@ntu.edu.tw
Office: 社科學院研究大樓 417 室
Office Hour: Mon 11:00 am- noon

Instructor: Joseph Tao-Yi Wang
Email: josephw@ntu.edu.tw
Office: 社科學院研究大樓 425 室
Office Hour: Wed 4:30-5:30pm

Course Description: This is a topics course on neuroeconomics. According to the
Wikipedia, “neuroeconomics combines neuroscience, economics, and psychology to
study how people make decisions. It looks at the role of the brain when we evaluate
decisions, categorize risks and rewards, and interact with each other.” Together we
will read a set of papers which would serve as an introduction to some of the fun
themes in the field.
Our goal is that each of us will get a rough feel about what is going on in the field and
be able to ask an interesting research question. Since it is a topics course, we would
hope students won’t hesitate to speak up. Understanding a paper is the first step.
Being able to criticize scientifically may be the next. The third big step is to become
so motivated to start your own research. That is where you get the most fun, but
unfortunately, you may have to go through the previous two steps of laboring before
arriving there.
Each week we will be discussing a particular topic. For that topic, there will be one
paper which we will focus on. A student will make a presentation about that paper.
Students not presenting that week will read the paper in advance and hand in a
one-page report including a short summary (less than 250 words) and (at least) a
question by emailing Chen-Ying’s assistant Shu-Ching Lee (sanmogreen@gmail.com)
before 9:30 am that Thursday. During the presentation, each one not presenting will
raise at least one question. You can raise the question you have prepared in the report.
However, if some other student has raised the same question before, you will have to
come up with a question on spot. The presenting student will try to answer all the
questions. We will help whenever we can.
Note that in your short summary (less than 250 words), you should briefly answer the
following questions:

a. What is the question (of the paper)?
b. Why should we care about it?
c. What is your (or the author’s) answer?
d. How did you (or the author) get there?
After the class, Shu-Ching will forward all the emails to the presenting student. The
presenting student now will have to 1) grade the reports handed in by the
non-presenting students according to the quality of the summary and the quality of the
question, and 2) write down the answers to all the questions asked. The presenting
student will email the grades, the answers together with the ppt file of presentation to
Shu-Ching within one week after the presentation. Shu-Ching will then post the
answers and the ppt to the course web site so we can all take a look at them.
The presenting student will have to talk to us at least one week before the presentation
about the plan of presentation. In your presentation you should discuss clearly the
research question asked, the experiment design (and the model if there is one), the
result, whether you are happy with the interpretation of the result in the paper,
whether you will run the experiment differently and whatever interests, excites or
confuses you when you read the paper. Please be aware that some papers are very
short, but they could have a very long supporting material. You need to read the
supporting materials carefully too, in order to have a solid understanding.
Since there are 15 papers that we will discuss, your final grade will depend on your
class presentation (50%) and the 14 grades you get from the presenting student each
week (50%). We will give you bonus points if you participate well in the discussions.
We have reserved a useful textbook, Paul Glimcher, Colin Camerer, Ernst Fehr, and
Russ Poldrack. Neuroeconomics: Decision Making and the Brain, Academic Press,
2008 (shorthanded as GCFP), at the library of Econ department. It summarizes many
important topics in the field and could serve as a good starting point when you want to
know more about a topic.
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